
SUMIT JAITLY
Email Id-sumitjaitly86@gmail.com                 

                         H.NO:-I-63 RAMA PARK ROAD 
                                                                                                                                                        MOHAN GARDEN

                                                               UTTAM NAGAR DELHI-110059
Mobile no:-08287727431                                                 Permanent Add- 448/252 G.L.M Road Thakurganj             
                                                                                                                                       Lucknow-226003
CAREER OBJECTIVE

Would like to work with a concern where I can use my full extent and learn new Technologies so as to keep myself abreast and with the concern.

WORKING EXPERIENCE
Current                              : Majorel India Pvt Ltd (Arvato Bertelsmann)
Designation
                 : Inside Sales Manager  

                                               (Feb 2020 Up to till date)                                         

Location                             : Gurgaon           
Current                              : Enqodle
Designation
                 : Business Development Executive  
                                               (11th July 2019 Up to 27th Jan’2019)                                         

Location                             : Delhi            
Previous                            : Vertex Customer Management India Pvt Ltd
Designation
                 : Business Associate (B2B Sales) 
                                              (26th Aug 2014 Up to 8th April 2019)
Location                            : Noida       
RESPONSIBILITIES
1. As a Team, handling the corporate Telecom sales of Broadband, ILP, MPLS, P2P, NLD, VSAT, AC, VC, WCS, CUG, Bulk SMS services.
2. Communicated with customers to identify their buying needs and goals, developed various sales collaterals, and worked on pre sales presentations.

3. Strong ability to communicate with corporate clients in a clear manner & strong interpersonal skills.
4. Excellent sales closing and negotiation skills.
5. Familiarity with Telecommunications & Software: Telecom & IT sales. 

6. Ability to work independently as well as in a team-based environment.
7. Ability to close leads of corporate sales.
8. Also handling the team to generate the leads.
9. Also check the team monthly report of leads & sales target. 
10. Achieved Daily & monthly target as per revenue.
11. Work as a SME.
Coactive Technology, Lucknow (Feb 2010 Up to Jul 2014)
Site Engg.
· Worked as Team member for TATA DOCOMO and IDEA project to install the site

· Doing installation of Huawei BTS and check the quality of BTS and VSWR Parameter
· RFI survey and BTS installation of DATACOM

· As a Site Engg. taking responsibility of various project running under Videocon, Idea, Reliance

PROFESSIONAL QUALIFICAIONS 

Qualification
: ‘Bachelor of Technology’ (B.Tech) in “Computer Science” (C.S) 

University
: U.P.T.U, Lucknow 

Year

: 2009                                                                    

PERSONAL DETAILS
Father’s Name

: Mr. Pramod kumar Jaitly

Date of Birth


: 05-07-1984

Nationality


: Indian

Language Known

: Hindi & English
Home Town                        : Lucknow
STRENGTHS
· Taking Responsibilities

· Aggressive & Careful

· Cooperative Nature

HOBBIES

· Computing

· Travelling & Playing cricket 
· Making Friends

DECLARATION
I, hereby declare that the above Information is true to the best of my knowledge and belief.
Date-      /     /                                                                                                                       SUMIT JAITLY
