CURRICULUM VITAE
SANJAY KUMAR CHATURVEDI

MAaNAGER

LUCKNOW 226012 / UT TAR PRADESH
cmscolvincanningigmall.com
04559551684,91119890184

KAMNPUR HOUSE NUMBER 300, SECTOR =G, L D A COLONY ROAD | LUCKNOW

WORKING FOR MANAY VIKAS EWAM SHIKSHA SANSTHAN | LUCKNOW AS MANAGER
TRAINING AND DEVELOPMENTOF THE NEw EMPLOYELS AND THE EXISTING
EMPLOYEES. MARKETING , SALES , CONVINCING , NEGOTIATING , RECRUIITMENT ,

MONITORING , CONTROLLING , ADMINISTRATION COUNSELING , CONTENT WITING ,
BOOK WRITINGAS PER INSTRUCTIONS OF PROJECT DOUGKY , SALES AND

MARKELTING AND FREE DISTRIBUTION OF THE STUDY MATERIAL IN LUCKNOW AND
NEARHY.

WILLING TO BELOCATE TO LUCNOW ~UTTAR PALDESH,
WORK EXPEIENCE

FROJECT MANAGER
MANAY VIKAS DWAM SHIKSHA SANSTHAN - LUCKNOW -UTTAR PRADESH
SEFTEMBER 20717 TQ PRESENT

QFFICE ADMINISTRATION | CONTENT WRITING, TRAINING AML DEVELOFMENT OF THE
NEW JOINERS, AND EXISTING EMPLOYEES, WRITING BOOKS ACCORCING TO THE
GUICELINES OF PROJECT DIRIGKY, MAKING OFFICAL REPORTS ON THE POJECT
DEVELDPMENT, SALES , MARKETING AND FREE DISRIBUTION OF THE STUDY MATERIAL
IN LUCKNOW AND NEARBY.

REFORTING TO THE MANAGING DIRECTOR 5IR WEEKLYALDNG WiITH THE WEEKLY
CEVELOPMENT REPDRETS. MOTIATIMNG AND INSPIRING PARENTS AND STUDENTS TQ

ATTEND FREE ORGANIZED CLASSES,
LINIT MANAIER

SAHARA INDIA PARIWAR = LUCKNDW =UTTAR PRADESH

DECEMBER 7999 TD AUGUST 2077

IN CHARGE OF SAHARA WELFARE FOUNDATION, ACCTIWVELY PARTICIPATED IN THE
MECHCAL LIKE PULSE POLIC aND SOCIAL ACTIVITIES OF THE FOUNDATION |, MaKING
MONTHLY REPORTS OF THE PROGRESS OF THE FOLUNDATION. MARKETING AND
SALES OF THE FINANCIAL SCHEMES OF THE SAHARA ANDH SELLING THE GOODS



ALLOTED BYY SAHARA GOODS DIVISION
MaMAGER

SUPER HOUSE LEATHERS LIMITED - UNNAD - UTTAR PRADESH
JAMARY 71894 TO DECEMBER 1989

CONVINCING . NEGOTIATING , AT TRACTING THE FOREIGN BUYERS TOWARDS THE
RAANUFRACTURED LEATHER GDODS OF THE COMPNY AND TRYING TO EARN BULK

QROERS FROM THEM IN RESPONSE KEEPING TRACK AND DEALING IN EXPORT AND
IMPORT WITH THE COUNTRIES ALLOTEDTO MNE.

MONITORING , INSPECTION , SUPERVISION OF THE EMPLOYEES IN THE DIFFERENT
MANUFACTURING UNITS OF THE COMPANY TOO COMPLETE THE PROCUCTION ORDER
BEFORE TIME SO THAT THERE MAY BE NO DELAYS.

EDUCATION
MASTERS IN HUMAN RESDURCE MANAGEMENT AND INDUSTRIAL RELATIONS

LUCKNOW UNIVERSITY ~LUCKNOW ~UTTAR PRADESH
JULY 2072 TO MAY 2074

MASTERS IN MARKETING AND SALES MANAGEMENT

GOVERNMENT POLYTECHNIC KANPLUR -UPBTE - KANPUR , UTTAR PRADESH
BACHELOR IN ARTS

LUCKNOW UNIVERSITY —LUCKNOW — UTTAR PRADESH
ENGLISH , POLITICAL SCIENCE , ANCIENT INDIAN HISTORY
BACHELOR IM EDLMCATION

LUCKNOW UNIVERSITY
JULY 2010 TD ALKGUST 2011
HIGHER SECONDARY ( 12 PASS ] IN BIOLOGY

COLVIN TALUJDARS INTER COLLEGE —LUCKNOW —UTTAR PRADESH

SECONDARY [ 10 TH PASS ) IN SCIENCE
HIGH SCHOAOL , CITY MONTESS0R! SCHDOL ~LUCKNOY - UTTAR PRADESH

SKILLS / IT SKILLS
*HUMAN RESOURRCES ( 15 YEARS )
*COMMUNICATION SKILLS { 21 YEARS )
*RECRUITMENT ( 15 YEARS )

* HR SOURCING ( 15 YEARS )

*HUMAN RESOURCE MANAGEMENT ( 21 YEARS )



*TALENT ACQUISION | 5§ YEARS )

* TRAINING AND DEVELOPMENT ( 15 YEARS )
* WORKFORCE MANAGEMENT (15 YEARS )
*PAYROLL MANAGEMENT ( 5 YEARS )

*ADMINISTATION , CONTROLLING , CONVINCING , NEGOTIATING , MARKETING AAND
SALES , BRAINSTORMING ( 15 YEARS )

“FAR SIGHTEDNESS ( 10 YEARS)

“TIME/ TEAM MANAGEMENT (20 YEARS )
* MARKETING ( 15 YEARS )

*SALES ( 10 YEARS )

LANGUAGES

YENGLISH - EXPERT* HINDI . EXPERT
AWARDS / ACHEVEMENTS

NATIONAL SCHOLARHIP HOLDER FROM HIGH SCHODL TO GRADUATION SPONSORED
BY LUIF BOARD - MAY 1588

NATIONAL LEVEL AWWARD FOR PADLE FOR PEACE CYCLED FROM LUCKNOW TO
DELHI SPONSORED BY YOUTH HOSTELS ASSOCIATION OF INDIA

TO INCREASE WAVE OF NATIONAL PEACE

PERFORMED THEATRE SHOWS AT DELHI AND FAIZABAD SPONSORED BY LUCKNOW
UNIVERSITY ON ANDHA YUG WRITTEN BY DHARAM VEER BHARTIL

PROJECTS / PAPERS SUBMITTED / CERTIFICATES AND LICENCES

COMPARATIVE MARKETING AND SALES STRATEGY OF PEPSO VS COKE
DECEMBER 2012 T AUGLIST 2014

COMPARATIVE MARKETING AND SALES STRATEGY OF PEPSI AND COKE IN LUCKNOW

MARKET, WE WEREE ASSIGNED A PROJECT ON THIS TOPIC BY LUCKNOW UNIVESITY
DEPARTMENT OF SOCIAL WORK. AMONG 40 STUDENTS MY TEAM CONSISTED OF 20

MEMBERS, WE STARTED WITH MARKET SURVEY WITH DEALERS DISTRIBUTERS AND
RETAILERS.

SOME OF THE STUDENTS WENT INTO THE PUBLIC TO COLLECT INFORMATION,
OVERALL WE CAME TO A CONCLUSION THAT CODKE WAS BETTER IN TASTE BUT ITS
DISTRIBUTION WAS NOT GOOD AS COMPARE DTD PEPS] . PEPSI HAD LOT OF



SCHEMES WHICH COKE DID NOT HADWE SUBMITTED THIS REPORT TO THE
DEPRTMENT AND | WAS SELECTED AS TEAM LEAD.

COMPARATIVE MARKETING AND SALES STRATEGY OF ZANDU
PHARMA AND DABUR INDIA

JANUARY 1994

THIS PROJECT WAS ASSIGNED TO US BY GOVERNMENT POLYTECHNIC
KANPUR UNDER THE GUIDANCE OF UTTAR PRADESH BOARD OF
TECHNICAL EDUCATION . THE LOCATION WAS DELHI . WE ALL 30
STUDENTS PERFORMED SURVEY WIT DEALERS , DISTRIBUTORS AND
RETAILERS.IT WAS A ACADEMIC ASSIGNMENT .WE DISTRIBUTED QUR
TEAM AND MOST OF THE TIME PERFORMED SURVEYS.SOME OF THE
TEAM MEMBERS PERFORMED THE SURVEY IN THE GENERAL
RETAILERS.

AT LAST WE CAME TO A COONCLUSION THAT THE PRODUCTS OF

ZANDU WERE OF HIGH QUALITY AND ABIT COSTLY . THE DISTRIBUTION
NETWORKK OF BABUR WAS MUCH STRONGER THAN ZANDU AND

WARE EASILY AVAILABLE . THE PRODUCTS OF ZANDU WERE IN
DEMAND BUT DUE TO WEAK DISTRIBUTION THEY SUFFRED.

ADDITIONAL INFORMATION

| SANJAY KUMAR CHATURVEDI EMPLOYEE OF MANAV VIKAS EWAM
SHIKSHA SANSTHAN AN NGO ON A CONTRACT JOB AND AM ON
NOTICE PERRIOD WHICH IS ABOUT TO FINISH SO | AM SEEKING A JOB
WHICH IS PERMANENT MY CURRENT CTC IS 600000 PER

ANNUM

THANKS AND REGARD



