Abhinav Pal
718 -2 Damodar Nagar Kanpur U.P.
Cell: 09971544826 & 8887664914, Email: abhinavpal.1989@gmail.com



EDUCATION 
IILM Institute for Business and Management Gurgaon Haryana                                                (2014-2016) 
· PGDM 

Institute of Engineering and Technology Bundelkhand University Jhansi Uttar Pradesh           (2007-11) 
· Graduation in B.tech (Mechanical Engineering) 

Dr. VirendraSwaroop Education Centre Kanpur                                                                                    (2006) 
· Intermediate from U.P. Board 

S.V.M. Senior Secondary School Kanpur                                                                                               (2004) 
· High School from U.P. Board 


WORK EXPERIENCE 

[bookmark: _GoBack]Tata AIA Life Insurance Co. Ltd.                                                                                 (01 July 2019- working)
Key Account Manager
· Solicits new business, cross-sells and up-sells identified Choice products to the bank’s customer base 
· Establishes, maintains and grows relationships with bank partner 
· Establishes, maintains and grows relationships with prospective and existing clientele 
· Performs customer service and business conservation activities 
· Handles activity reporting, planning and administration 
· Conducts market analysis activities, which include activities such as branch / client profiling and survey on competitor products 
· Attends weekly meeting with Business Managers and Regional Manager and branch monthly meetings for production updates and marketing campaigns 
· Perform other tasks as may be required by immediate superior 

Bajaj Allianz General Insurance Co. Ltd.                                                          (18 Oct 2018-28 June 2019) 
Territory Manager 
· Major work was in Agency and Banka channel business development in territory
· Getting new business, generating leads
· Team member roll, Team handling roll and develop relationship with Bank Manager and staff.
· Recruit agents and ensure sales generation through those agents and banks as well as
· Monitoring agency and banka channel performance, training and guide agents and bank staff to achieve their performance
· Guiding and supporting the agents to clear the exams
· Relation building and servicing new agents
· Co-ordination with the company, superiors, bank staff and agents to ensure all support is timely provided

Bajaj Capital Insurance Ltd.                                                                          (23rd August 2017- 4 May 2018)
Client Relationship officer
· Understand the need of customer and provide the right solution to them for developing the revenue of company.
· Manage company’s largest region with full sales cycle responsibility, from closing to follow -through, and servicing.
· Deliver a considerable market share increase through building relationships and providing value-added service.
· Spearhead customer equipment consignment program as an incentive to maximize customer retention.


Mountain Trail Foods Pvt. Ltd.                                                                          (18 June 2016- 30 June 2017)
Executive-Business Development
· Responsible for developing a strong professional network and utilizing that network to bring in new business referrals on a regular basis.
· Facilitate sales presentations and communications for upcoming joint venture opportunities and collaborative business efforts.
· Identify ways to build brand awareness through engaging campaigns that establish the company reputation, incite curiosity, and inform potential customers.
· Establish product loyalty through continual efforts to build, re-brand, modify, and increase product offerings in a way that is honest, competitive, and true to the company mission.
 
Summer Internship
IDBI Federal Life Insurance Co Ltd.                                                                               (May 2015-July 2015)
Management Trainee
· Insuring persons with the life insurance schemes of the company.
· Worked on a project of “Role of Information Technology in Insurance Sector”.
· Conducted a market research through survey of sample size of 80 people.
· Analysed the advantages and disadvantages of IT in insurance sector through survey.

Live Project
Chrome Data Analytics and Media                                                                (December 2014-January 2015)
Marketing Trainee
· Presentation on HITS technology
· Creating awareness and marketing of HITS Technology.
· Analysis of data collected through survey.

ACADEMIC PROJECTS
Speed Tracker (Product)
· Envisioning and launching a product.
· Designing the product and modifying the same according to the demographics
· Formulation of strategies for targeting the correct group of customers.
· Deducing strategies for sell of the product.

Ratio analysis of Eicher Ltd.
· Understanding the various ratio that affect the automobile industry.
· Calculation of all ratios
· Analysis of the result

PRME International conference at IILM Institute Lodhi road
· Corporate Social Responsibility, Business Ethics and Sustainability.
· Women empowerment
· Presented a report on “Corporate Social Responsibility”.
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